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Turn networking into results

Worksheet: Quiet Confidence BRAND Builder

Define Your B.R.A.N.D.

The B.R.A.N.D. Framework is your guide to building an authentic presence that feels
sustainable.

Letter Focus Description

B - Beliefs Values & Strengths  Your core principles and the natural talents you bring
to every connection.

R — Representation Presence & Visibility How and where you show up in a way that feels
genuine.
A — Autonomy Energy & The systems that protect your time and confidence.
Boundaries
N — Network Relationships & The people and connections that truly matter.
Depth
D - Differentiate Consistency & Trust What makes you recognizable, reliable, and
respected.

<~ Reflection: Which letter feels strongest for you right now? Which needs the most focus?

B — Beliefs

Your beliefs anchor your direction and reputation. They remind others (and yourself) what you
stand for.

Ask yourself:

» What values or principles guide your work?

* What strengths make you most effective?

* What topics or causes are you most passionate about sharing?

#. My Core Beliefs and Strengths:
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R — Representation

Introverts thrive when they show up intentionally — not everywhere, just in the right places.

Ask yourself:

* Where do you naturally shine (in writing, small groups, 1-on-1s)?
* How can you show up consistently in those spaces?

¢ Tip: Visibility is less about volume and more about rhythm. Small, steady actions build lasting trust.

#. Where | Show Up Best:

A — Autonomy

Energy management is brand management. When you protect your time and focus, your
presence becomes more powerful.

Ask yourself:

* How can you structure your schedule to balance visibility and recharge?
* What boundaries help you stay energized and present?

¢ Tip: Plan recovery time after high-energy events. Your quiet time is a key part of your brand strategy.

#. Boundaries and Routines That Help Me Thrive:

N — Network

Introverts excel at building deep, meaningful relationships, the kind that create loyalty. .

Ask yourself:
* Who are your top 5 meaningful connections?
* How can you deepen one of those relationships this month?

¢« A handwritten thank-you, a coffee catch-up, or a nice Linkedln message can strengthen connections.

#. My Key Connections and Next Steps:
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D - Differentiate
You don’t need to compete for attention — you earn it through clarity and consistency.

Ask yourself:
* What do people say about you when you’re not in the room?
* What consistent message do you want your brand to communicate?

¢ Tip: Be the person who always follows through. Reliability is one of the strongest brand signals.

What Makes Me Stand Out:

Referral Script — How Others Can Introduce Me:

“Let me introduce you to . They specialize in
They’ve helped businesses like yours by
| think you'll find their approach refreshing.”

%' My Brand Statement

In one sentence, describe what you stand for and how you want others to experience your
brand:

J- My Networking Energy Plan

List 2—3 actions you can take this month to grow your brand intentionally and sustainably:

1.
2.
3.

¢ Reflection

Quiet confidence is your advantage.
When your message, energy, and visibility align, you don’t need to chase attention — your
brand naturally attracts it.

© 2025 Tom Gosche / The Networking Navigator. All rights reserved.



	📄 Worksheet: Quiet Confidence BRAND Builder 
	Define Your B.R.A.N.D. 
	B – Beliefs 
	R – Representation 
	A – Autonomy 
	N – Network 
	D – Differentiate 
	🧩 My Brand Statement 
	⚙️ My Networking Energy Plan 
	💬 Reflection 


